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Edtrcation &G Networking Cvents Committee

Paula Broutman
PERFORMANCE PLUS

Alicia Cannon
APEX FILLING SYSTEMS

Deanna Chase
HORIZON BANK
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ACORN MARKETING BY DESIGN
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REGIONAL DEVELOPMENT COMPANY
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THE SALON
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Rene Martin

FIRST MERCHANTS BANK - VALPO
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ENVIROFORENSICS
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DIVERSIFIED MARKETING STRATEGIES

Andrea Pearman
NWIIWA

Ashley Pezan

IVY TECH COMMUNITY COLLEGE

Gina Ribota
EDWARD JONES

Melody Serdar

A PLACE FOR MOM

Anne Van Keppel

BERGLUND CONSTRUCTION

Cynthia Warner Lowe

SCHOOL CITY OF HAMMOND
ADULT EDUCATION

Nina Wiseman
KELLER WILLIAMS REALTY

Mary Wright

HORIZON BANK

Tanja Zoellner
CME LENDING GROUP



HOW TO
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SPEAKING MODLELS
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SPEAK FOR IFEE

MAKE SMALL OFFER ($197 OR LESS)
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SPEAK FOR IFEE

MAKE FIRELE OFFFER
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PAID TO SPPEAK

MAKE ANY SIZE OFFIFER
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PAID TO SPPEAK

MAKE FIRELE OFFFER
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INVITED TO SPEAK (FEE OR FREE)
YOU MAKE OFFFFEIR AND GET [PAID

ORGANIZER GETS PAID A CUT (COMMISSION)
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YOU SIPEAK ON STAGE
YOU MAY OIR MAY NOT HAVE OTHER SIPEAKERS
YOU MAKE OFFFER (FEE OR FREE) - AKA "SELL FROM STAGE"
YOU TAKE CUT (COMMISSION) IF OTHER SPEAKERS







[PRESENTATION TEMIPLATILE=

WIHAT WILL YOU USE TO GRADB THEIR ATTENTION?
- TELL A STORY -

WHAT ARE YOUR (3) MAIN POINTS?

WHAT IS YOUR INVITATION (WHAT WILL THEY RECEIVE)
- THIS COULD SERVE AS YOUR TITLE -

WHAT IS YOUR CALL TO ACTION? (HOW SHOULD THEY TAKE NEXT STEP)

HOW WILL YOU MOTIVATE THEM TO TAKE ACTION NOW=?
- LIMITED TIME, FIRST 3 [PEOIPLE, BONUS, DISCOUNT -







YOUIR SIPEAKER IPLAN

DEIFINE YOUIR TARGET MAIRKET AND YOUIR MESSAGE
- SIHOULD ALREADY BE DONE FROM LAST WEEK -

CREATE YOUIR MESSAGLE IN MULTIPLE TIME INCREMENTS
- 30 SEC, 5 MIN, 15 MIN, 60 MIN -

PRACTICE YOUR MESSAGE MANY TIMES IN FIRONT OFF MANY
PEOPPLE & ASK FOR FEEDBACK TO IMIPROVE

START BOOKING GIGS!!







HOW TO [FIND AND
BOOK SIPEAKING GIGS




GOOGLL

SEARCH:
- IDEAL MARKET
- CITY (AREA)
- WHERLE TO [FIND TIHEM

"BUSINESS OWNERS MERRILLVILLE MEETUIP"




DO YOUIR [HOMEWOIRK

- IKNOW WIHAT THEY'IRE LOOKING [FOIR -

SEND EMAIL

- DO YOU TAKE OUTSIDE SIPEAKEIRS -

OIFIFER FIREE TALK







MEASURABLE GOALS

HOW MANY GIGS DO YOU WANT PEIR MONTIH?

HOW MANY NEW LEADS DO YOU WANT FROM FREE OFIFER?

HOW MANY NEW CLIENTS DO YOU WANT FROM THOSE LEADS?







TIHINGS TO CONSIDER II-
YOU GO [FULL TIME

WEBSITLE EASY BOOKING [FORM

SPEAKER ONE SHEET PIROMO VIDEO

MEDIA KIT SOCIAL MEDIA IPIRESENCIE=







[FOLLOW UI°

IN THE NEXT 24 HOUIRS I'LL SEND TO SIHAIRI:

 LINK TO THE RECOIRDED VIDIEEO
« POWERPOINT SLIDES
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CHIEIF EXECUTIVE OFFFFICER

cat) o TeT ™ 219~ 707 - 1662

Welallhavelditterentigittsifaccording;
tolthelgracelgivenitoleachiotiusiz
JFRomansy2:6

CHRISTIAN | WIFE | MOTHER
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